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A beautifully-landscaped property can work wonders 
when it comes to selling your home. The Free Landscap-
ing Ideas Blog offers these suggestions on how to save 
money without sacrificing quality or beauty. 
 ! Make a plan that includes a schedule of tasks and 

rough sketches of your design to help you determine 
what items you need. For assistance, consult with an 
expert at a local gardening store or home  
improvement retailer.  

 ! Plan the project in phases and purchase products as money is available. The 
phased-in plan also helps you avoid the interest and fees associated with 
home-improvement loans or credit card purchases. 

 ! Don’t sacrifice quality. Ask the staff at local specialty shops for  
recommendations about the best products available. If you are inexperienced 
with landscaping, consider spending a little extra for professional assistance.  

 ! Carefully inspect plants for diseases and insect problems, especially if you did-
n’t purchase them from a nursery. Diseases and pests can spread to other 
plants. Also ask the gardening retailer if they offer warranties on their plants. 

 ! If you plan ahead, you can take advantage of off-season prices. For example, 
buy lumber in the winter when it is cheaper and store it until you are ready 
to use it. Shop for trees, shrubs, perennials, mulch and soil late in the season 
when prices go down. 

 ! Purchase products online or from catalogs, or join a gardening club, which 
may offer discount prices as well as helpful advice. 

 ! Your municipality may have mulch and compost available. Also, try asking 
people in charge of construction or demolition sites if they have used stones 
or bricks they might give away. 

 ! Ask neighbors if they’ll share some of the costs. By pooling all your resources, 
you may get some good deals on items bought in bulk, and you can split the 
cost of renting machinery for landscaping work.  

Low-Cost Landscaping Tips
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 There’s good news for first-time homebuyers who plan to purchase a 
home in 2009. Thanks to some of the provisions in the recently enacted 
American Recovery and Reinvestment Act of 2009, qualifying first-time 
homebuyers can earn a tax credit of up to $8,000 if they purchase a home 
before Dec. 1. They can claim the credit on either their 2008 or 2009 tax 
returns, according to the Internal Revenue Service. The best news is that the 
credit does not need to be repaid provided the home remains their main 
residence for 36 months after the purchase date. Buyers can claim 10 percent 
of the purchase price up to $8,000, or $4,000 for married individuals filing 
separately. The amount of the credit begins to phase out for taxpayers 
whose adjusted gross income is more than $75,000, or $150,000 for joint 
filers. 
 For purposes of this credit, you are considered to be a first-time home-
buyer if you (and your spouse if you are married) did not own any other 
primary residence during the three-year period ending on the date of the 
purchase. 
 The new law does not affect individuals who purchased a home between 
April 8, 2008 and Dec. 31, 2008. For these homeowners, the maximum 
credit remains 10 percent of the purchase price up to $7,500 for individuals, 
or $3,750 for married individuals filing separately. In addition, the credit for 
these purchases must be repaid in 15 equal installments over 15 years, begin-
ning in 2010.  
 For more information about the tax credit or to find out how the new 
legislation affects homeowners, visit www.irs.gov or consult your tax ac-
countant.

Catch a [Tax] Break 
 Hardwood floors remain a very popular 
choice among many homeowners, and with all 
the stains and finishes available, cleaning them is 
easier than ever. Wood floors are easy to main-
tain — they usually require little more than 
sweeping with a soft-bristle broom and periodi-
cally cleaning with a reputable wood floor 
cleaner. The National Wood Flooring Associa-
tion offers the following tips for protecting and 
maintaining hardwood floors. 
 ! Use a cleaner that is specially made for 

wood floors. Avoid using sheet vinyl and tile floor care products. Self-
polishing acrylic waxes can cause the wood to become slippery and ap-
pear dull quickly. 

 ! Use throw rugs both inside and outside of doorways to prevent scratches 
and keep dirt and grit from being tracked onto the floor. 

 ! When cleaning, do not use a wet mop. Standing water can dull the finish, 
damage the wood and leave a discoloring residue. 

 ! Wipe up spills immediately with a slightly dampened towel. 
 ! Avoid walking on wood floors with cleats, high heels and sport shoes, 

which can dent the floors.  
 ! When moving heavy furniture, pick it up instead of sliding it. Place guides 

under furniture legs to prevent scuffing and scratching. 
 ! For wood floors in the kitchen, place an area rug in front of the kitchen 

sink. 
 ! Use a humidifier throughout the winter months to keep wood movement 

and shrinkage to a minimum.

Knock on Wood 

SOLD UNITS IN OZAUKEE & WASHINGTON COUNTIES 2009 

Information provided by 
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Work With a           Agent 

Buying a home is one of the biggest and most emotional decisions you will ever 

make. So it’s important to work with someone who can provide sound advice and a 

steady, guiding hand when you need it. That’s why a CRS Designee is the best  

person for the job. 

A Certified Residential Specialist (CRS) is among the top 4 percent of all a 

gents in the country. CRS agents have achieved a high volume of transactions 

and advanced training in areas such as business planning, real estate investing, 

marketing and technology. They must also maintain membership in the NATIONAL 

ASSOCIATION OF REALTORS® and abide by its Code of Ethics. Why work with 

anyone else when you can work with a CRS? 


